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1. Ilepedyenb MIaHNpPyeMbIX Pe3yJbTATOB 00yUeHHS MO0 JUCIUIINHE, COOTHECEHHBIX C
MJIAHUPYEMBbIMH pPe3yJIbTaTaAMH 0CBOEHHS MPOrPaMMbl

1.1 Iuctumuinaa b1.5.11 Mapkerunr (Marketing) obecnieunBaeT oBiajgeHUEe CICAYIOIIUMU
KOMIICTCHIMSIMH C YUETOM STara:

Kon HanmenoBanue Kon arana ocBoenus HanmenoBanue srana
KOMIIETEHIINH KOMIIETEHIINH KOMIIETEHIINH OCBOEHUSI KOMIIETEHIIMH
OIIK-6 Biragenne  merogamu | OITK-6.2 OCBOEHHE METOJIOB IIPUHATHS

IIPUHATHS DPEIICHUA B pelmieHui B YIIPABICHUHU
yIIpaBICHUU OIEPaLMOHHON
ONEepallMOHHOM (TIPOM3BOICTBEHHOI)
(IPOM3BOICTBEHHOM) JESITETbHOCTBIO
JESITETLHOCTHIO OpTaHu3aIHH;
Opra”Hu3aluin
I1K-6 Cnoco6HoCTh [1K-6.1 3HaHue ocoOeHHOCTeH
y4acTBOBAaTh B NESITEIbLHOCTH 1o
YIIPaBICHUH TPOEKTOM, YIIPABJIEHUIO IPOEKTOM.
IIporpaMMon
BHEPEHUs
TEXHOJIOTMUECKHUX U
IIPOAYKTOBBIX
HHHOBaIUU WA
IIporpaMMon
OpTaHU3AIMOHHBIX
VU3MEHEHUN
1.2. B pe3ynaprare 0CBOCHUS JUCUUIUIMHBI Y CTYACHTOB JOJKHBI OBITH CHOPMUPOBAHBI:
OTD/TD Kon srana Pe3ynpTarsl 00ydeHus
(npu HanUUUU OCBOCHUS
npodcrangapra)/ KOMIIETECHIH
npoeccuoHaIbHbIE
JEUCTBUSA
OIIK-6.2 OOyuaromuiicss B paMKax 3K3aMeHa, co0eceIoBaHMsI,
TECTUPOBAHHUA M HAa CEMHHAapax JAEMOHCTPUPYET
BIAJICHUE METOJaMH TPUHSATHA  pEUICHHH B
YIpPaBICHUH OIEPAIIHOHHOW (TIPOM3BOACTBEHHOM)
JEATEIIbHOCTHIO OpraHu3aluil
Opranuzanus [1K-6.1 OOyyaromuiics 3HaeT 0COOEHHOCTH
[pabOTHl U HAI30p 33 JESITELHOCTH 110 YIPABICHUIO IIPOEKTOM.
y4aCTHUKAMU
ayIUTOPCKON
IpYIIIEBL

2. O6beM U MecTO TUCHUILTHHBI B cTpyKkType OIl BO

O0BbeM ITUCHUTIINHBI

O6beM qucturuinasl: 216/6 162/6
KonrakTHas padora: 28/21
Jlexuuu 20/15




JlaboparopHbie paboThI
[MpakTrueckue 3anstus 8/3
CamocrostenbHas padora 152/114

Mecto qucuuninnsl B ctpykrype OII BO

WHJIeKC U HauMeHoBaHue nuctuiuinael: b1.5.11 Mapkerunr (Marketing)

Kypc(bl), cemecTp(bl) Win TpuMecTp(bl) €€ OCBOCHHS B COOTBETCTBUH C Y4COHBIM IJIAHOM:

3 Kypc, 5 cemecTp

JAUCHUILINHA U3Yy4a€TCA HAa OCHOBC.

b1.B.JIB.05.01 EBpomneiickas d6usnec-cpena (European Business Environment)
b1.B.[IB.05.02 Mexnynapoanas 6usnec-cpena (International Business Environment)

¢dopma(bl) MPOMEKYTOUHOM aTTECTAIMM B COOTBETCTBUM C y4COHBIM IUIAHOM: DK3aMEH

KYpPCOBOY IPOEKT
3. Conepixanue ¥ CTPYKTYpa IHCHHUILIMHBI

Ounas popma ooyuenusn

Ne n/m HaumeHnoBaHnune Tem O0beM IUCHMILUTHHBI (MOTYJIsl), Yac. Dopma
(paszneioB), Bcero KontakTnas padora CP TeKyIero
00yuaIOIIIXCSE ¢ onrponst
ycneBaeMoCTH™ ™,
npemnoaaBarejieM TIPOMESKYTOHOIE
10 BUJAM YUeOHbIX 3aHATHI arrecrauuu®
J/30, | JIP/ 30, m3/230, | K
JIOT* JoT* jor* | C
P
Tema 1 | Fundamentals of 4/3 30/22 a,0
Modern Marketing 5
Thougts
Tema 2 | Marketing Analysis 4/3 2/1,5 30/22 I, 0
9
Tema 3 | Marketing Mix 4/3 2/1,5 30/22 a, 0
Decisions 9
Tema 4 | Competition and 4/3 2/1,5 30/22 I, 0
Marketing 9
Tema 5 | Marketing 4/3 2/1,5 32/24 g, 0
Implementation and
Application
[Ipomexxyrounas IK3aMeH
aTTecTanus KYPCOBOM
NMPOEKT
Bcero: 216/6 20/15 8/6 152/1 | 36/27
162/6 14

*[Ipumeuanue - onpoc (O), oucnym (/)

Coaep:xkanne IUCHUNIMHBI

Ne HaumeHnoBanue TeMbl Conep:xkanue




HaunMeHoBaHue TeMbI

Conep:xanune

Tema 1

Fundamentals
of Modern
Marketing
Thougts

What is marketing

The marketing concepts

Marketing vs product orientation
Marketing planning, Marketing Mix

Tema 2

Marketing
Analysis

The Marketing Environment (PESTEL)
Understanding of buyer behavior

Influences on consumer behavior

Understanding Organizational buying behavior
Marketing Ethics and CSR

MIS

The importance of marketing Research

Marketing segmentation, targeting and positioning

Tema 3

Marketing Mix
Decisions

Branding and corporate identity management
Brand and btanding

Services marketing

Product life cycle (use and limitation of it
Development of New products

Pricing strategy

Promotion- Integrated marketing communication
People element in marketing

Mass marketing communication

Place- Distribution channels in marketing
Digital marketing and Social Media

Digital promotion and planning

Tema 4

Competition
and Marketing

Analysing competition and creating a competitive Advantage
Competitive marketing strategy

Competitive behavior in the market

Global marketing strategy- Adaptation and Standardisation

Tema 5

Marketing
Implementation
and Application

Marketing strategy implementation and control
Barriers to implementation

Marketing control

Operational control and use of marketing metrics

4. MarepuaJbl TeKyliero KOHTPOJIsl yCIIeBaeMOCTH 00y4aroIuuxcs 1
(oHI OLIEHOYHBIX CPEACTB MPOMEKYTOYHOM aTTeCTALMH N0 JUCIUIIIHHE

4.1. ®opMbl W MeTOABI TEKYWIEr0 KOHTPOJISI YCIIEBAEMOCTH, O0y4YalOIIMXCHA M
NMPOMEKYTOYHOM aTTeCcTalHu.

411. B xoge peaau3anuM IMCUMIUIMHBI MCHOJb3YHTCS CJeIylOIIMe MeTOAbl
TeKYyIero KOHTPOJIsl YCIIeBAeMOCTH 00y4aro M XCs

IIpu poBeeHNN 3aHATUN JIEKLIHOHHOTO THIIA: OIIPOC, TUCITYT

IIpU IIPOBECHUN 3aHATUN CEMUHAPCKOTO TUIIA: OIIPOC, JUCITYT




4.1.2. Jx3ameH (3a4eT) MPOBOAUTCSI C MPUMEHEHHEM CJISTYIOIINX MeTOIOB (CPeICTB):
DK3aMeH KypCOBOM MPOEKT

4. 2. MartepuaJibl TEKyLIEr0 KOHTPOJISI yCIIeBAeMOCTH 00YYarOLIUXCS.
Discussion questions:
Why do marketing professionals care about and participate in supply chain decisions?
What criteria do you think companies look at when evaluating the performance of their supply
chain partners? Make a list of them.
Is the electronic delivery of products always better? To what extent does it depend on the
customer?
Discuss the supply chain for education at your college. What elements does it consist of? What
aspects of its delivery could be improved opinion? What sort of alternate sourcing and delivery
methods might be used? Can education be warehoused? How?
Explain three different types of public relations tools that a company can use to generate interest
in its products.
What types of sponsorships are becoming more popular and why?
How can an organization use all four social media zones?
What are the risks of posting information on social media?

4.3. OueHoOYHbIE CPeACTBA A5 MPOMEKYTOYHOI aTTecTalu.

4.3.1. ®opmupyeMbie KOMINETEHIUH

Kon HanmenoBanue Kon srana ocBoenus HanmenoBanue srana
KOMIIETEHIINH KOMIIETEHIINH KOMIIETEHIINH OCBOEHUSI KOMIIETEHIINH
OIIK-6 Biragenne  meromamu | OITK-6.2 OCBOEHHE METOJIOB IPUHATHS
IIPUHATHS DPEIICHUA B pelmieHui B YIPABICHUHU
yIIpaBICHUU OIEepalMOHHON
ONEpallHOHHOM (TIPOM3BOICTBEHHO)
(IPOM3BOICTBEHHOM) JESITETLHOCTBIO
JESITETbHOCTHIO OpraHu3aluii;
Opra”u3aluin

I1K-6 Cnoco6HoCTh [1K-6.1 3HaHue ocobeHHoCTe
y4acTBOBATh B NESITEILHOCTH 10
YIPABIEHUH IIPOEKTOM, YIIPABJIEHUIO IPOEKTOM.
IIporpaMMon
BHEJPEHUS
TEXHOJIOTHUECKHUX U
IIPOAYKTOBBIX
HHHOBaIUH WA
IIporpaMMon
OpraHU3alMOHHBIX
U3MEHEHUN

4.3.2 TunoBble OLlEHOYHbIE CPEACTBA

Report topics:
Brand Equity
Branding (in Marketing)
International Marketing




Internet Marketing
Market Segmentation
Marketing

Marketing Research
Psychographics
Social Marketing
Sports Marketing
Telemarketing

IIxaJjia oneHNBaHKA.

IToka3zareanb OLEeHUBAHUA

Kpurepnii onennBanus

OOyyaronuiics B paMKax 9K3aMeHa,
cobeceoBaHus, TECTUPOBAHUS M HA CEMUHApax
JEMOHCTPUPYET BIIaJICHUE METONAMHU IPUHATUS
pelIeHu! B yIIPaBICHUN ONEPALUOHHON
(TPOU3BOJICTBEHHOM) JIESTEILHOCTHIO
Opra”u3aluin

[IpuMeHsieT pa3InyHble METOABI IIPUHATUS
peLIeHUH B yIIPABICHUN ONEPALUOHHON
(TPOU3BOJICTBEHHOM) JIESITEIILHOCTHIO
Opra”Hu3aluin

OOyuaromuiics 3HaeT 0COOEHHOCTH
JNEATEIbHOCTH 110 YIPABICHUIO IIPOEKTOM.

He umeeT 6a30BbIX 3HAHUU.
@parMeHTapHbIC 3HAHUS.
JleMOHCTpUpYET YaCTUYHBIEC 3HAHUS.
CdopmupoBaHHble, HO  CoOJAepKallne
OTJIeTIbHBIC TIPOOEITBI SHAHMSL.

5. CdopmupoBaHHbIE CHUCTEMAaTUYECKHUE
3HaHUSL.

el NS =

Bbanabl Onenka
(perTUHTOBOM

oreHku), %

TpeOoBanus Kk 3HAHUAM

- OI_IGHKa KOTJIUYHO» BBICTABIIACTCA CTYACHTY, €CJIM OH

100-81

5, «oTmmuHO»

DIyOOKO W TPOYHO YCBOWJI IPOTPaMMHBIM  Marepua,
MCUEPIIBIBAIONIE, MOCIEIOBATENIFHO, YETKO M JIOTMYECKH
CTPOMHO €ro wu3jaraeT ero Ha »JK3aMeHe, yMEeT TECHO
YBSI3bIBATh TEOPUIO C MPAKTHKOHM, CBOOOJHO CHpaBIISETCS C
3aJa4aMy, BONpPOCAaMHM M JPYTMMH BHJAMH TNPUMEHEHUS
3HaHUHM, TpUYEeM HE 3aTpyIHSeTcs C OTBETOM IIpU
BUJIOM3MEHEHUN 3aJlaHHi, MCIOJB3yeT B OTBETE MarepHai
MOHOTpa(pUUYECKON JHUTEpaTyphl, MPAaBUIBHO OOOCHOBBIBACT
MPUHATOE PELICHHUE.

- VY4ueOHble JOCTHKEHUS B CEMECTPOBBIA MEpPUON H
pe3ynprataMi  pyOeKHOTO  KOHTPOJSL  JAEMOHCTPUPYIOT
BBICOKYIO CTETIEHb OBJIA/ICHUS IPOrPAMMHBIM MaTepHATIOM.

80-61

4, «Xopo1o»

- OneHka «XOpOIIO» BBICTABIISIETCA CTYAEHTY, €CIU OH
TBEP/IO 3HAET MaTepuall, rPaMOTHO U IO CYIIECTBY H3Jaraer
€ro, He JIOMYCKasl CYIECTBEHHBIX HETOYHOCTEH B OTBETE Ha
BOIIPOC, MPaBUJIBHO INPUMEHSET TEOPETUUECKUE IOJIOKEHUS
[P PELIEHUU MPAKTUYECKUX BOIPOCOB M 3ajad, BIAACET
HE0OXOIMMBIMH HaBbIKAMU U IPUEMAMHU UX BBIIIOJHEHUS.




- VYueOHble JOCTHKEHUS B CEMECTPOBBIM MEpPUON H
pe3ynprataMi  pyOeKHOTO  KOHTPOJSL  JEMOHCTPUPYIOT
XOPOLLYIO CTENEHDb OBJIAJACHUS IIPOTPAMMHBIM MaTEPHUAIIOM.

- Onenka «YIOBJIIETBOPUTEIILHO» BBICTaBIIACTCS
CTYIEHTY, €CIM OH HMEET 3HAaHHUS TOJBKO OCHOBHOIO
Marepuajia, HO HE YCBOWJI €ro JAeTajled, JAOIyCKaer
HETOYHOCTH, HEJOCTATOYHO TIpaBWIIbHBIE (HOPMYIHPOBKH,
3, HapyLIEHUsl JOTUYECKOU I0CIEN0BATEILHOCTU B U3JI0KEHUU
60-41 «YIOBJIETBO- | IPOrPAMMHOIO MaTepuaya, HCIBITBIBACT 3aTPyJHEHUs IpU
PUTEIBHO» | BBINOJHEHUH MPAKTUYECKUX PaloT.

- VY4ueOHble JOCTHMKEHUS B CEMECTPOBBIM MEPUON H
pe3ynprataMi  pyOeKHOTO  KOHTPOJSL — JEMOHCTPUPYIOT
JIOCTaTO4HYIO (YZOBJIETBOPUTEIBHYIO) CTEICHb OBJAICHUS
IIPOrpaMMHBIM MaTEPUAJIOM.

- OneHka  «HEyHOBIETBOPUTEIBHO»  BBICTABISIETCS
CTYAEHTY, KOTOpBIM HE 3HAaeT 3HAYUTEIBHOM  4YacTu
MPOTPAMMHOIO  Marepuana, JOMYCKAET CYIIECTBEHHBIE
OIMOKH, HEYBEPEHHO, ¢ OOJBIIMMU  3aTPYAHCHUSIMH
BBHITIONTHSCT MpakTHUeckne paboTel. Kak mpaBumiio, oleHKa
«HEYIOBIIETBOPUTEIBHO» CTABUTCSA CTYAEHTAM, KOTOpBIE HE
MOTYT TIPOJOJDKUTE 00yueHue 0e3 JTOMOIHUTEIBHBIX 3aHATHH
10 COOTBETCTBYIOLICH NUCLIUILIMHE.

- Y4eOHbIE IOCTHXKEHUS B CEMECTPOBBIM MEpPHOA U
pe3yibTaTaMu pyOeKHOTO KOHTPOJS JEMOHCTPUPOBATH HE
BBICOKYIO CTEIIEHb OBJIAJICHUSI IPOTPAMMHBIM MAaTEPUAIIOM 10
MHHUMAJIBHOW TUIAHKE.

2,
40-0 «HEYIOBIET-
BOPHUTEIBHO»

- Kypc mnonHocteio ocBoeH. CTyaeHT MOKa3bIBAaeT
XOpOLINK CTaHJAPTHBIA YPOBEHb 3HAHMM BCEX acCIEKTOB,
UCIOJb3YeT TEPMHUHOJIOTHIO U CJIOBOOOPA30BaHHE M XOPOIIO
IIPUMEHSET TEOPUIO K PEILICHUIO 3a/1ay.

45-100 3auer

- CTyneHT He TMOArOTOBIEH M HE MOXET I10Ka3aTh
JOCTaTOYHOIO 3HAHUs Marepuaia Kypca.

0-44 Hezauer

4.4 MeToauveckune peKoOMeHIaAlNU

IIpu HanmMcaHUM JOKIAJA CJIeAyeT PYKOBOACTBOBATLCH CJACAYIOIMMHU KPUTEPUAMU

1. SICHOCTB: JOKJaA JOJDKEH OBITh HamucaH 4YeTKo. Maew JOoKHBI OBbITh
npeACTaBiIeHbl  mocienoBarenbHo. CTHIb  MHChbMa  JIOJDKEH  CHOCOOCTBOBATH — MOHHUMAIO
U3JIOKCHHBIX HJed. PexomeHayeTcs nucarb KOPOTKMMH M IOHSATHBIMU IIPEIJIOKCHUSIMU,
COCTABJISIOIIMMH YETKHE HEJUTMHHBIC a03a1ibl.

2. ApryMeHTanus: AOKJIaJ JODKEH OBITh YETKO M CBSI3HO apryMEHTHPOBAHHO.
HenoctatoyHO mNpuBECTH CHUCOK CTOPOHHUX HJEH WM KE IMOBTOPUTH I€PBOHAYAIBHBIN
Matepuan. Cnenyer mocTaparbesi BBICTPOUTH COOCTBEHHYIO CUCTEMY apryMEHTALUH.

3. Crpykrypa: Joknaa IomkeH ObITh CTPYKTYPHPOBaH, OH JIOJKEH COCTOSAThH U3
YETKOIO BBEIEHUS, OCHOBHOM YacTHM W 3aKJIIOYEHHs, IPU BO3MOXKHOCTH, BKIIKOUATh
JOTIOJTHUTENbHbBIE pa3fensl. Men NomKHBI OBITH YETKO pa3zielieHbl Ha ab3allbl, HEOOXOIUMO
COOMIONATh TUIABHBIN JIOTMYECKUI Tepexo]l OT OAHOTO maparpada K Apyromy.

4. KonuentyanbHas SICHOCTh. HEOOXOAMMO TIOKa3aTh YETKOE€ IOHHUMAaHUeE
paccMarpuBaeMbIX — KoHuenuuid. Creayer  IOCIEAOBAaTENbHO — MEPEXOAUTh  OT  OJHOM
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paccMarpuBaeMoil KoHUenuuu K Apyroil. CrenyeT KOPpEeKTHO M BHUMATENIBHO HCIIOJB30BAaTh
TEPMHMHOJIOTMYECKUM ammapar, CBA3aHHbIH C paccMarpuBaeMoll koHuenuueid. Crenyer
pacKpbIBaTh 3HAYCHUE BCEX BIIEPBbIE UCTIOJIB3YEMBIX TEPMUHOB.

5. AKTyanbHOCTh paOOThl M OTpaHHYCHHE. NMPH HAMUCAHUM JOKJIAZa CIeayeT
UCIIOJIb30BaTh MaTepHall, CBSI3aHHBIA UCKITIOYUTEIBHO C MPOOIEMaTHKON pabOTHI, OMyCKaTh Jake
camble WHTEpPECHBIE CTOPOHHHE MaTepualibl. ByabTe rOTOBBI MHOTO YMTaTh M HU3J1ararb CBOM
MBICJIH B MAaKCUMAJIbHO JJAKOHUYHOU MaHepe.

6. Odopmienue: IOKIaj CHACTCs B HAlEYaTaHHOM BHJE, TOCIE TIIATEIbHOM
NPEABAPUTEIHLHON BBIYMTKH M penakTypbl. HeoOXomammo ynenuTh BHUMAaHUE INPaBOIMHCAHUIO,
COOJIONEHUIO TpaMMAaTHYECKUX TMpaBHJI, pa3deleHHI0 Ha maparpadbl ¥ IpaBUIBHOMY
0(OpPMIICHHIO  CIIHMCKAa  JIUTEPaTyphl. Hanmuune rpamMmarHyeckux, JIEKCHUECKUX U
MYHKTYAIIMOHHBIX OUIMOOK MPUBOJHT K CHIDKEHMIO (pUHANBHO o1leHKH 3a pabdoty. [IpaBuibHOE
oopmieHre IMTAT W HaJWYME TIOJIHOTO CIHCKA JIUTEparypbl B KOHIE pabOTHI SIBISIOTCS
oOs3aTenbHBIME ycnoBUsAMU. HaGop Tekcra pa®oTel ocymiecTBiusercs mpudrom pasmepom 12
NYHKTOB C JBOWHBIM mpoOernoM. Ilpu BO3MOXKHOCTH, B LEISIX SKOHOMHUU Oymaru paborta
reyaraercs Ha 00erX CTOPOHAX JIHCTA.

7. PaboTa ¢ MCTOYHMKAMU: MCTOYHHKH, MCIIOJIb3yeMble MIPHU HAIIMCAHUU PaOOTHI,
JOJDKHBI COOTBETCTBOBAaTh TPEOOBAHUAM, MPUMEHSIEMBIM K paboTaM CTYIEHTOB, 0Oy4aroIIUXCs
Ha TepBOM Kypce OakanmaBpuara. HemocTtatok ()OHOBBIX T'yMaHMTapHBIX 3HAHUM W HaBbIKA
HCCIIeIOBATENIbCKOW paboThl 3HAUYUTENHFHO OCJIOXKHSIET YCIENIHOe HamucaHue scce. He cnemyer
BCELEJIO JIOBEPSATh OHJIAHH HCTOYHMKAM — HEPENKO KauyecTBO IMpPEJOCTaBIsIEeMO HUMHU
MH(pOpPMAIIMU OCTaBJISIET JKeJaTh JIydlnero. Takke HE CleAyeT OTPaHUYMBATHCS OJHUM MU
IBYMs HCTOYHHMKaMu. He ciemyer umrath Bce moapsn. DKOHOMBTE CBOE BPEMS: HCIIOJB3YHTE
JUTEparypy, YIOMSHYTYIO B JaHHOW Opouiope, a TakXKe HWCTOUYHUKH, IPHUBEICHHBIC B
O6ubnuorpadusx Npu3HaAHHBIX U3AaHUH. B 11e1moM, uem Gonblie Bbl YUTAETE, TEM BBIIIE Ka9Y€CTBO
Bamieil paboTel. OHAKO HE CIIEAYET CChUIAThCS Ha BCE MPOYMTAHHBIE UCTOYHHKHU — 3TO MOXKET
IpeBpaTuTh Ball JOKJIad B HaOop murar. Llenpio O3HAKOMIJIGHUS C JIMTEPATypod SBIISETCS
BCECTOPOHHEE IOHMMAaHHE MPOOIEeMAaTUKU pPabOThl 0e3 HEMOCPEICTBEHHOTO IPAKTUYECKOTO
Y4YaCTHA.

S. MeTtonuueckne yKazaHus J1Jisi 00y4aIOUIMXCS 10 0CBOSHHIO TUCIUTLTHHBI (MOITYJIsA)

OTOT KypC TMpPENoAaeTcsi € MCIOJIb30BAHUEM DPA3MUYHBIX MOAX0J0B. CTYIEHTHl JOJIKHBI
MOJTOTOBUTHCS K Hayaly Kypca, B TOM YHCIE, YUTass JUTEparypy MO TeMe MapKETHHTa.
Knaccnoe Bpemst OyaeT HCIOJIB30BAaHO MAJsl JUCKYCCHH M OOCYXIEHUH B LENIX Pa3BUTHUSL
KPUTUYECKOTO MBIIUICHUST U BBIPAOOTKU COOCTBEHHOW TOYKHM 3pEHHS Ha BOIPOCH B cdepe
MapKeTHHTa.

6. YdeOHas JquTEpaTypa M pecypchbl HHPOPMAIMOHHO-TEJIEKOMMYHUKAIMOHHOM CeTH
"UHTepHeT'', BKIKOYasl epeYyeHb Y4eOHO0-MeTOAMYECKOro odecrnedeHus J1Jis
CaMOCTOSITEJIbHOI PaGoThI 00y4aOLIMXCsl MO0 AUCHUTIIIHHE (MOTYJTIO)

6.1. OcHOBHas JuTEpaTypa.
1.Hood, David James. The Marketing Manifesto, Kogan Page, 2013. ProQuest Ebook
Central, https://ebookcentral.proquest.com/lib/ranepa-
ebooks/detail.action?docID=1109933.
2.Marketing Strategies and Practices in the Contemporary Environment., edited by Gillian
Wright, et al.,, Emerald Group Publishing Limited, 2014. ProQuest Ebook Central,
https://ebookcentral.proquest.com/lib/ranepa-ebooks/detail.action?docID=1752802.

6.2. JlonoaHUTENbHAS TUTEpaTypa.
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1.Kourdi, Jeremy. The Marketing Century : How Marketing Drives Business and Shapes
Society, John Wiley & Sons, Incorporated, 2011. ProQuest Ebook Central,
https://ebookcentral.proquest.com/lib/ranepa-ebooks/detail.action?docID=675210.

2.Lopez, Santiago. Value-based Marketing Strategy : Pricing and Costs for Relationship
Marketing, Vernon Press, 2015. ProQuest Ebook Central,
https://ebookcentral.proquest.com/lib/ranepa-ebooks/detail.action?docID=4771410.

6.3. YuebHo-MeToruecKoe 00ecreueHue CaMOCTOSTEIbHOM paboThI.

6.4. HopmaTuBHBIE IPABOBbIE JOKYMEHTHI.

6.5. aTepHeT-pecypchl.

6.6. lHbIC HCTOYHHKHU.

Day G. & Ben K. (2005), “Capitalizing on the Internet Opportunity”, Journal of Business &
Industrial Marketing,20: 160-168..

Bradshaw D. & Brash C. (2001), “Managing Customer Relationships in the e-Business world:
How to personalise Computer Relationships for Increased Profitability”, International Journal of
Retail & Distribution Management, 29: 520-529.

Chan J.0. (2005), “Toward a Unified View of Customer Relationship Management” Journal of
American Academy of Business, 6 (1): 32-38.

7.  MarepuajJibHO-TeXHHYeCKasi 0a3a, HH(POPMaILMOHHbIE TEXHOJIOTHH, IPOTPaAaMMHOE
ol0ecrieyenne M1 HHPOPMALMOHHBIE CIIPABOYHbIE CHCTEMbI
Jlns mpoBenieHus 3aHATHI TpeOyeTcs Kiacc, 000pYI0BaHHBIN JOCKOH, MapKepamHy,
KOMIIBIOTEPOM U IIPOEKTOPOM.



