[Tpunoxenue 10 OIT BO

AHHOTAIIUA PABOYEH ITPOT PAMMBbI JTUCIIUILINHBI

Kpocc-kyaerypabie komMmyHukaimu (Cross-Cultural Communication)
HAUMEHOBAHUE OUCYUNIIUHDL

ABtop: Crapmuii npenogaBarenb Ka(eapbl MEXIYHAPOAHOTO MEHEIKMEHTa, K.d.H.
Crenanosa E.O.

Kon u HaumeHoBaHMe HanpaBjieHUus: NOAroToBkH, npopuas: 38.04.02 MenemxMeHT,
HanpaBlieHHOCTh «CTparernueckue KOMMYHHMKALMU: TOCYIapCTBO M Ou3Hec. MexIyHapoaHas
aHIIOSA3bIYHASL MaruCTpaTypa»

KBanudukanus (crenens) BbIMYCKHUKA: Maructp

®opma o0yuenusi: Ounas

He.]'lb OCBOCHHUSI NUCHUIIJIUHBI.

Kon HanmenopaHue Kop sTama ocBoeHus HaumenopaHue 3Tama
KOMITETCHIUU KOMITETCHIUU KOMITETCHIUU OCBOCHHS KOMIICTCHI[UH
AIIK-3 CrocoOHOCTh JIIK-3.2 CrocoOHOCTh

TUTAHUPOBATH u OpPraHHU30BBIBATh MPOCTHIC U
OpTaHU30BHIBATH 0oJiee CIIOXKHBIE CHUCTEMBI M
paboty oprasa OpraHu3aIuu

MyOTUIHOU BJIACTH,

pa3pabarsIBaTh

OpTraHU3aIMOHHYIO

CTPYKTYPY, aJIEKBaTHYIO
CTpaTerud, UeIsIM |

3a/auaM, BHYTPCHHHUM U
BHEIITHUM YCIOBUSM
NEeSITETLHOCTH ~ OpraHa
MyOTUIHOU BJIACTH,
OCYIIECTBIATh
pacmpenencHue
GyHKIMIA, TOTHOMOYUN
u OTBETCTBEHHOCTH
MEX Y UCTIOTHUTEISIMU

IL1an Kypca:

Culture - Cultures, subcultures, countercultures,
ethnocentrism. - Elements of culture: values, worldviews,
attitudes and beliefs, traditions, myths.

- Cultures, cultural clusters or “civilizations”,
nationalism and civil religions.

- Cultural biases and stereotypes.

- Impression management styles, strategies and tactics
in different cultures.




Communication

McLuhan, uncertainty management, communication

competence.

The Deep Structure of Culture: Roots of Reality.
Identities, personal, cultural.

Language, verbal intercultural communication.
Nonverbal communication.

Intercultural relations and communication.
Intercultural conflicts.

Communicating online.

\enturing into a new culture.

Negotiation

- Nature of negotiation: strategizing, framing, planning.
- Strategy and tactics of distributive bargaining.

- Strategy and tactics of integrative bargaining.

- Finding and using negotiation leverage.

- Regional and national negotiation styles.
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